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CRNM’S OUTREACH BEARS FRUIT 
Bridgetown, Barbados, November 27 -- Following an intensified outreach targeting the region’s private 
sector during the past year, the Caribbean Regional Negotiating Machinery (CRNM) is seeing 
“encouraging results” from its efforts to get the business community to take greater interest in trade issues 
that will affect the future of their enterprises. 
 
“Though modest, the results are encouraging when we consider where we have come from,” says Private 
Sector Liaison Officer, Lincoln Price. “Needless to say, we still have a long way to go to bring the private 
sector fully up to speed on international trade issues and we are planning some new initiatives to advance 
this goal.”  
 
With major funding from the Multilateral Investment Fund (MIF) of the Inter American Development 
Bank (IDB) and support from the US Agency for International Development (USAID),  the CRNM’s 
private sector outreach has focused on building effective relationships with the umbrella Caribbean 
Association of Industry and Commerce (CAIC) and national private sector organizations. 
 
As part of the outreach, the CRNM has staged a series of ‘trade power dialogues’ aimed at updating 
business people about the region’s external trade negotiations, identifying issues of particular interest, and 
providing answers to trade-related questions. Some 300 business persons, representing around 80 firms, 
participated in trade power dialogues held in Jamaica, Antigua & Barbuda, Dominica, St Kitts & Nevis, 
St Lucia, Grenada,  Guyana and St Vincent & the Grenadines during the past year. 
 
As a public awareness/education initiative, the CRNM also produces a weekly 10-minute radio 
programme, Caribbean Tradebeat, devoted to highlighting and explaining trade issues  of relevance to 
the region. The programme is currently broadcast on radio stations in nine countries. The CRNM also 
publishes a monthly electronic trade brief which examines a selected trade topic in depth. Distribution is 
via email.  
 
In response to feedback gathered at the trade power dialogues and through a region-wide private sector 
survey, the CRNM is getting ready to launch a series of workshops in the new year that will deal in-depth 
with specific trade issues identified by business people themselves. These issues relate to agriculture, 
market access, services, trade facilitation, non agricultural market access (NAMA), rules of origin, 
sanitary and phytosanitary measures (SPS), among others.  
 
“There is a craving from business persons for more information about these issues, but not in a theoretical 
way, to help them to see the value of trade negotiations for their firms,” says Mr. Price. “The sessions will 
be designed to help business persons to develop the capability to produce short, informative briefing notes 
for submission to their trade ministers that can help inform the negotiations,” he adds. 
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